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Disclaimer

Important Notice
This document has been prepared by Compleo Charging Solutions AG ("Company") and is strictly confidential. All material contained in this document and information presented is for information purposes only and must not be relied
upon for any purpose, and does not purport to be a full or complete description of the Company or its business. This document does not, and is not inte nded to, constitute or form part of, and should not be construed as, an offer to sell,
or a solicitation of an offer to purchase, subscribe for or otherwise acquire, any securities of the Company, nor shall it or any part of it form the basis of or be relied upon in connection with or act as any inducement or recommendation to
enter into any contract or commitment or investment decision whatsoever. This document is not directed at, or intended for distribution to or use by, any person or entity that is a citizen or resident or located in any locality, state, country
or other jurisdiction where such distribution, publication, availability or use would be contrary to law or regulation or which would require any registration or licensing within such jurisdiction. Accordingly, the document may not be
reproduced, redistributed, published or passed on, directly or indirectly, to any person in the United States of America ("United States"), Australia, Canada, Japan or any other jurisdiction, in each case where to do so would constitute a
violation of the relevant laws of such jurisdiction. Persons into whose possession this document comes should inform themselves about, and observe, any such restrictions. This document does not constitute an offer to sell, or a
solicitation of an offer to purchase, any securities in Australia, Canada, Japan, or the United States. The securities described herein have not been, and will not be, registered under the U.S. Securities Act of 1933, as amended
("Securities Act"), and may not be offered or sold in or into the United States, except pursuant to an exemption from the reg istration requirements of the Securities Act.
The information contained in this document does not purport to be comprehensive. None of the Company, any of their respective subsidiary undertakings or affiliates, or their respective directors, officers, employees, advisers or agents
accepts any responsibility or liability whatsoever for/or makes any representation or warranty, express or implied, as to the truth, fullness, accuracy or completeness of the information in this document (or whether any information has
been omitted from the presentation) or any other information relating to the Company, its subsidiaries or associated companie s, whether written, oral or in a visual or electronic form, and howsoever transmitted or made available or for
any loss howsoever arising from any use of this document or its contents or otherwise arising in connection therewith. By acc epting this document you acknowledge the foregoing and that you will be solely responsible for your own
assessment of the Company, the industry and the market position of the Company and that you will conduct your own analysis and be solely responsible for forming your own view of the current and potential future performance of the
Company's business. All information in this document is subject to verification, correction, completion, updating and change without notice. The Company does not undertake any obligation to provide the recipient with access to any
additional information nor to update this document nor any information nor to correct any inaccuracies in any such informatio n.
A significant portion of the information contained in this document, including market data and trend information, is based on estimates or expectations of the Company, and there can be no assurance that these estimates or expectations
are or will prove to be accurate. Where any information and statistics are quoted from any external source, such information or statistics should not be interpreted as having been adopted or endorsed by the Company as being accurate.
All statements in this report attributable to third party industry experts represent the Company's interpretation of data, re search opinion or viewpoints published by such industry experts, and have not been reviewed by them. Each
publication of such industry experts speaks as of its original publication date and not as of the date of this document.
This document contains forward-looking statements relating to the business, financial performance and results of the Company or the industry in which the Company operates. These statements may be identified by words such as
"expectation", "belief", "estimate", "plan", "target" or "forecast" and similar expressions, or by their context. Forward -looking statements include statements regarding: strategies, outlook and growth prospects; future plans and potential
for future growth; growth for products and services in new markets; industry trends; and the impact of regulatory initiatives . These statements are made on the basis of current knowledge and assumptions and involve risks and
uncertainties. Various factors could cause actual future results, performance or events to differ materially from those described in these statements, and neither the Company nor any other person accepts any responsibility for the
accuracy of the opinions expressed in this document or the underlying assumptions. No obligation is assumed to update any forward-looking statements.
The information contained in this document does not purport to be comprehensive and has not been subject to any independent audit or review. The financial information as of and for the nine month period ended 30 September 2021
and 2020 is unaudited. Information derived from unaudited financial information should be read in conjunction with the relevant audited financial statements, including the notes thereto.
Certain financial data included in the document consists of "non-IFRS financial measures". These non-IFRS financial measures may not be comparable to similarly titled measures presented by other companies, nor should they be
construed as an alternative to other financial measures determined in accordance with IFRS. You are cautioned not to place undue reliance on any non-IFRS financial measures and ratios included herein.
Within the European Economic Area, this document is being made, and is directed only, to persons who are "qualified investors " within the meaning of Article 2(e) of the Prospectus Regulation (Regulation (EU) 2017/1129, as amended)
("Qualified Investors").
This document is for information purposes only and does not constitute an offering document or an offer of securities to the public in the United Kingdom to which section 85 of the Financial Services and Markets Act 2000 of the United
Kingdom (as amended by the Financial Services Act 2012 of the United Kingdom) applies. It is not intended to provide the base s for any evaluation of any securities and should not be considered as a recommendation that any person
should subscribe for or purchase any securities. In the United Kingdom, this document is being made, and is directed only, to persons who are both: (i) Qualified Investors; and either (ii) persons falling within the definition of Investment
Professionals (contained in Article 19(5) of the Financial Services and Markets Act 2000 (Financial Promotion) Order 2005 (the "Order")) or other persons to whom it may lawfully be communicated in accordance with the Order; or (iii)
high net worth bodies corporate, unincorporated associations and partnerships and the trustees of high value trusts, as described in Article 49(2)(a) to (d) of the Order (all such persons together being referred to as "Relevant Persons").
Any investment or investment activity to which this document relates is available only to Relevant Persons and will be engage d in only with Relevant Persons.
By attending this document and/or accepting or reading a copy of this document, you agree to be bound by the foregoing limitations and conditions.
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Part 1
Introduction to Compleo and the E-Mobility
infrastructure market

Our focused business model is based on three core pillars
Compleo’s asset-light business model targets the most attractive parts of the ecosystem

Compleo Charging
Solutions

Compleo’s compelling
solutions for E-Mobility:
High-grade charging
1
stations
Advanced backend
2
software and payment
capabilities
Seamless service &
3
support

Source(s): Company information
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Our excellent set of products and solutions
Development and selling of technology, software and services to broad range of customers

Technology

Software

AC

Services
Planning
Installation
(2)

Independent

Load and change
management

3.7-22kw

Branding

Commissioning
Payment
solutions

Modular

Maintenance
Remote support

3.7-22kw

User
management

DC

Warranty extension

(1)

Agnostic

Consumption &
cost control

Spare parts
After sales

24-200kw(1)

Source(s): Company information; (1) Expected launch in Q4 2022 / Q1 2023; (2) Including other brands of the Volkswagen group
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Our incremental value propositions

Innovation and
technology leadership
▪ Customer acquisition through
excellent functionality
advantage
▪ Maintaining competitive edge
also by ongoing cost
structure improvements and
industrialisation

One-Stop-Shop

▪ Product portfolio comprising
AC (incl. wallboxes) and DC
charging stations with HPC
available in Q4 2022 / Q1 2023
▪ Cloud-based backend and
payment platform
▪ Planning & Installation as well
as after-sales services
complete the full service range

Source(s): Company information

Independent
and pure play

Long-term
entrepreneurial
approach

▪ Charging technology-focused
business model with strong
agility advantage

▪ Alignment of interest between
management, supervisory
board and shareholders

▪ Clear strategic positioning
with European roll-out ahead

▪ Clear commitment
and vision of the
management and
shareholders to support the
business case going forward
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Strongly positioned across the listed EV ecosystem in Europe

Asset-light scalability

High

Assessment on market activities of selected listed/planned/SPAC players

Low

E-Mobility solutions

Single focus

Completeness of offering

Full-service provider

Within our asset-light business model, we continue to benefit from our full-service software offering

Source(s): Company information
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Strong EV market push addresses an increasing EV customer pull

With OEMs actively pushing EVs…(1)

… EVs on the road will rise tremendously across Europe… (2)
(in m)

•

To shift to 70% EV by 2030 and up to
100% by 2040

140
120

•

>25% minimum share of electrified cars
in total deliveries by 2025

100
80

•

•

EV revenue contribution of 40-50% to
auto sales by 2030
Target sale of up to 60% zero emission
vehicles

60
40

20
0
2020 2022 2024 2026 2028 2030 2032 2034 2036 2038 2040

•

•

Target to sell 670k BEVs and FCEVs
annually and become top three
manufacturer by 2025

… demonstrated by strongly increasing EV registrations(3)

45% of sales from 14 models by 2025,
including 6 electric vehicles

•

By 2030, Tesla aims to sell 20 million
EVs per year

•

Annual sales target of 5.5 million
electrified vehicles and 1 million zero
emission vehicles

21%

31%

42%

54%

1.6%

2.0%

3.0%

14%

EV share of
total
registrations (4)

63%
24%
532

(in k)

395

62
•

50% of Volvo sales to come from EVs by
2025

54

2017

73

68

2018

80

109

2019

111

2020

128

October 2021
YTD

Source(s): (1) Respective company information, press releases; (2) BNEF – Electric Vehicle Outlook 2020; (3) BEH & PHEV provided by Kraftfahrtbundesamt, Opplysningsrådet for veitrafikken
Note(s): (4) Norway only includes zero emission vehicles
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Rising governmental push for E-Mobility infrastructure through regulation and
subsidies

Subsidies in Germany at a glance
June 2015 – December
2015

February 2020 –
present

Funding Program for
Electro Mobility
(„Förderrichtlinie
Elektromobilität“)

November 2020 –
present

Building Electric Mobility
Infrastructure Act
(„Gebäude-ElektromobilitätsinfrastrukturGesetz“)

Volume:
c. EUR 551m

Funding program for
charging infrastructure
(„Förderprogramm
Ladeinfrastruktur“)

March 2021 –
present

June 2021 – December
2025

Private wallbox
subsidies

Funding Program for
public charging stations
(„Ladeinfrastruktur vor
Ort“)

Invitation to tender for
1,000 fast-charging
sites

Volume:
c. EUR 800m

Volume:
c. EUR 300m

Volume:
c. EUR 2,000m

Fast Charging Act
(„Schnellladegesetz“)

Residential Property
Modernization Act
(„Wohnungseigentumsmodernisierungsgesetz“)

Volume:
c. EUR 300m
January 2017 –
December 2020

Relaunch of „Local
Charging Infrastructure
Program“ for Public
Charging Infrastructure

New German
government with
increased
support for EMobility (15m
EVs until 2030)

Volume:
c. EUR 500m
February 2020 –
present

December 2020 –
present

June 2021 –
present

Total funded volume since 2015: ~EUR 4.5bn
Funding guidelines

Funding programs

Source(s): Federal Ministry of Transport and Digital Infrastructure, Berenberg Research
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Increasing governmental E-Mobility infrastructure investments, especially
post COVID-19

Annual EU investment in public charging infrastructure (in EURm)(1)
✓
3.500

One-off investments in the deployment of public
charge points to increase from about EUR 600m in
2020 to EUR 2.9bn in 2030

3.000

✓
2.500

Cumulatively, this amounts to a total of EUR 20bn for
public charge points and additional EUR 60bn for
private charging

2.000

✓
1.500

EUR 80bn will need to be invested until 2030 for
roll-out of public & private charging infrastructure,
a small fraction of the EUR 100bn invested by the EU
each year in transport infrastructures

1.000

✓
500

Investment in public charging infrastructure represents
currently 1% of the total investment in road
transport infrastructure (c. EUR 53bn p.a.), which
increases to 5% in 2030

0
2020

2021

2022

2023

2024

2025

2026

Source(s): (1) Transport & Environment: Infrastructure Report (2020)

2027

2028

2029

2030
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Part 2
Key highlights of Q3 2021

Compleo is fully on track to become the European E-mobility champion
9M 2021 characterized by strong revenue growth, M&A, and large investments into future growth

• Integration of Compleo Connect
(former „wallbe GmbH“) completed
• Signed agreement to purchase
100% of shares in innogy eMobility
Solutions GmbH, closing expected
for turn of the year
• Further growth plan on track and
accelerated via future M&A

• Strong group sales growth in 9M 2021 of
+56.8% YoY
• After only 9 months in 2021, Compleo
Connect already doubled its revenues of
FY 2020
• During 9m 2021, our group AC business
grew by 101% YoY on a like-for-like basis
(assumed consolidation of Compleo
Connect as of 1/1/2020), clearly outgrowing
current market expectations for EV
infrastructure market
• Group sales pipeline well filled for the
remainder of 2021 and 2022

• New generation wallbox “Compleo SOLO”
launched successfully
• Significant two-year order win from a large
utility with international reach with a total order
volume in the mid to high four digit range for the
Compleo SOLO
• HPC development of 150kw DC charger: By
increasing the output from 150kW to 200kW,
Compleo intends to connect two Citos with
200kW each to fulfil the Deutschlandnetz
requirements. This combined charging station is
supposed to launch in Q4 2022 / Q1 2023,
followed by series production early 2023

• Strategic cooperation in Switzerland
(SAG), Poland (City Systems) and Austria
(KSW)
• Established Austrian subsidiary for a
solid presence across DACH region
• Compleo Connect subsidiary in Sweden
• Adding UK subsidiary through ieMS deal

• Certification of Compleo charging stations
as compliant with Austrian calibration law
• Confirmation of SAM module as state of the
art in the industry with respect to calibration
law compliance

Continued investment into growth:
• 5,100 m² of additional production and logistics
space brought online at new facility / Search for
new Compleo Campus in final phase
• More than doubled the team and extended the
executive management layer

Source(s): Company information
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Management changes
Streamlining team structure to prepare for Compleo 2.0 positioning

Checrallah Kachouh

Jens Stolze

Peter Gabriel

Co-CEO

Founder, Co-CEO & CTO

COO

CFO

M&A / Strategy

Technology - R&D

Production

Finance

IT

Procurement

Legal

Human Resources

Operations

Investor Relations

Founder & CTO

COO

CFO

M&A / Strategy

Technology - R&D

Production

Finance

IT

Procurement

Legal

Human Resources

Sales & Marketing

Software

Operations

Investor Relations

before

Georg Griesemann

Sales & Marketing

new

CEO

Responsibilities

New set-up
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Identified action items to boost sales and margin levels
Room for strong operational optimisations post integration of wallbe and ieMS

Customer focus
• Focus on customer segments such as energy suppliers (‘EVUs’)
and electricians in combination with strengthening of customer
relationships. “One face to the customer” approach for all product
lines and all companies
• Review of existing client contracts (elimination or re-negotiation
of customers with low margins)

Sales & Marketing
• Implementation of a holistic “Sales
& Marketing” organisational
structure across Compleo, ieMS,
Compleo Connect (wallbe)
• Software sales team implemented:
Separate sales team for higher
margin sales in Software offering
• Adjustment of price list for January
2022 expected to match increased
market prices

Controlling & Reporting
• Expected segment reporting to
start in 2022: Separate segments
for Technology, Software and
Services → Transparent reporting
to capital markets
• Stronger focus on margin
controlling to implement cost
reviewing measures and provide
for a successful integration of
ieMS
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Acquisition of ieMS to strengthen full-service architecture
Comparison of key metrics
Execution of M&A strategy
Signing & closing
in H1 2021

Signing in Q4 2021 &
closing expected at turn of 2021/2022

General /
KPIs
European roll-out
in full swing

Country
Year of foundation/
experience

2008(1)

2009
409(2)

Employees

2010

30+ years of experience

~100

>500

Charging points sold

~30k(3)

~15k(3)

~85k(4)

~130k

Charging points
connected with backend

n/a

~5k(3)

~27k(5)

~32k

Revenue (2020)

EUR 33.1m

EUR 12.6m

EUR 37.1m (6)

EUR 82.9m(7)

Adjusted EBITDA (2020)

EUR (2.7m)

Slightly negative(8)

negative

negative

Financials

Note(s): (1) Start of EV charging business; (2) As per 30 September 2021; (3) As per end of March 2021; (4) As per 25 October2021; (5) As per 30 June 2021; (6) Refers to pro-forma financials
of the acquired ieMS business activities disregarding carved-out activities; (7) Pro-forma Compleo, wallbe and ieMS consolidated for full year 2020; (8) Lower single-digit million euro amount
Source(s): Company information
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Part 3
Acquisition of innogy eMobility Solutions

Intro

Software

Technology

Clients

Rationale

Financials

Successful signing of acquisition agreement of innogy eMobility Solutions
innogy eMobility Solutions acquisition creates shareholder value with our active buy-and-build M&A strategy
and accretive transaction structure

•

Compleo Charging Solutions AG signs agreement to acquire innogy
eMobility Solutions GmbH (“ieMS”), a leading E-Mobility
technology and software platform from innogy SE (E.ON SE)

•

ieMS offers state-of-the-art technology combined with an industrydefining software and payment solutions architecture

•

The acquisition is a pivotal step towards Compleo 2.0 strategy and
strengthens Compleo’s position as a leading full-service solutions
provider in Europe

•

E.ON will continue with the charging solutions and operator
business

•

The transaction includes the European activities, incl. AC and
software business, and excludes the US activities and the DC business
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Intro

Software

Technology

Clients

Rationale

Financials

Leading E-Mobility powerhouse with state-of-the-art hardware production and
software platform to enhance Compleo 2.0 offering…
Acquisition brings increased market share with a complementary client base, new product offerings and
software technology as well as access to experienced E-Mobility experts and know-how

innogy eMobility Solutions at a glance

Strategic fit with
→• Strategic evolution to complement entire value
chain of Compleo 2.0, enhancing our technology and
software offering

G

85,000+

200,000+

27,000+

360,000+

100+

delivered
charging points(1)

connected
charging points(2)

connected charging
points via backend

monthly
transactions(3)

E-Mobility
experts

Swindon – United Kingdom
Sales, Support
Schlangen – Germany (HQ)
wallbe (Compleo Connect)
Dortmund – Germany (HQ)
innogy eMobility Solutions
Paris – France
Sales, Support

Dortmund – Germany (HQ)
Compleo Charging Solutions

Note(s): (1) As of 25 October 2021; (2) Incl. Charge4Europe network; (3) As per end of June 2021
Source(s): innogy eMobility Solutions

→• innogy eMobility Solutions backend software offers
a leading, state-of-the-art platform for seamless
integration into Compleo’s product offering
→• Cultural fit and easy integration with similar
background, history and industrial background.
Dortmund to become European E-Mobility hub
→• Well-known and established E-Mobility brand
given former E.ON/ RWE ownership
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Intro

Software

Technology

Clients

Rationale

Financials

… across the entire full-service solutions suite
innogy eMobility Solutions significantly strengthens our full-service architecture and adds a marketplace
software solutions offering

Technology
Energy
Supplier/
DSO(1)

Energy
supply

Developer

Research &
development

Manufacturer

Charging
points

Technology

Note(s): (1) Distribution system operator
Source(s): Company information, innogy eMobility Solutions

Services
Installation

Planning &
connection

Maintenance

Service
maintenance

Services

Software as a Service
Backend
Software

Charge point
management

Payment

EV driver
payment

Transactionbased revenue

eMarketplace

Marketplace
offering

Asset
Ownership
& Operation

EV Driver

Charging
point
operation

Software
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Intro

Software

Technology

Clients

Rationale

Financials

Acquisition creates a powerful combination towards a truly full-service provider

•

Leading technology provider for charging station
operators

•

Innovative AC charging technology and in-house
development (AC only)

•

In-house development/ production
(of both AC and DC)

•

Leading backend software team and strong software
revenue profile

•

Strong project business

•

E-Mobility-specific software services

•

Capital markets access

•

Strong and loyal client base, including E.ON and
E.ON Group companies as well as distribution partner
network

Strong combined blue-chip customer base

(1)

Note(s): (1) Including other brands of the Volkswagen Group
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Intro

Software

Technology

Clients

Rationale

Financials

Strong capabilities of ieMS software fulfilling all customer requirements
10+ years experience in the E-Mobility industry and significant investments into software development have
led to a market-leading technology platform

Customer requirements…

...provided by
our strong capabilities

Easy charging
network manageability

Cloud-based
backend software

EUR

End-customer friendly
payment solutions

Roaming &
payment options

Hardware agnostic
software platform

Full OCPP(1) 1.6
compatibility

Note(s): (1) Open charge point protocol
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Intro

Software

Technology

Clients

Rationale

Financials

Connecting the dots between charging stations and software platform
Growing and diversified amount of E-Mobility players have led to the need to connect the operators of
charging stations with the service providers and the EV drivers

Charge Point Operators (CPOs)

EV Driver
eMarketplace CPO

eOperate

• Access for CPOs to
network of more than 40
EMPs

• Portal to administrate
and manage charging
points

• Optional feature for
CPOs

• Mandatory for operation

Monthly subscription fees

EV charging
contract

Revenues driven by
connected charge points:
• # of new charging points
• Attachment rate (for ieMS
products only)
• Monthly price

Transaction fees

•
•
•
•

Revenues driven by
number of transactions:
# of active charging points
# of transactions
Total EUR price per
transaction
Average mark-up

Contract
between
CPO and
EMP

eMarketplace EMP
• Access for EMPs to
activated charging points
within marketplace
network

E-Mobility Service Providers (EMPs)
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Intro

Software

Technology

Clients

Rationale

Financials

Starting with the charging station, ieMS cloud-based software offers solutions
for CPOs and EMPs

Charging Points

Solutions for
Charge Point
Operator (CPO)

• Charging point
owner implements
charging station into
network

• Comprehensive cloudbased operator software
for charging points:
innogy eOperate
Portal

• Charging point
managed via
backend software

Solutions for
E-Mobility Service
Provider (EMP)

• Integration into innogy
eMarketplace allows
public access

→ • Functions for CPOs
Strong
lock-in effects

• innogy eMarketplace
offers EMPs access to
all public charging
points connected to
eOperate

EV Drivers

• Demand for
increasing network
of EV charging
points

• Requirement of
optimised and userfriendly payment
methods

→ • Functions for EMPs

Sticky
customer base

Reinforcing
network effects
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Intro

Software

Technology

Clients

Rationale

Financials

Leading to a highly monetizable revenue model
Software revenue in 2020 already at c. EUR 6m with strong growth profile ahead (1)

Subscription revenues per charging point

Transaction revenues per charging event

eOperate

eMarketplace

Operation and Monitoring

Easy charging point roaming

• Leading backend solution for efficient and convenient
operation, management and analytics of charging
infrastructure
• Cloud-based software platform, which integrates all
relevant B2B customer use cases into one system with a
deep expertise in municipality utilities

• Marketplace solution to integrate charging point into an
ecosystem (in combination with eOperate)
• Easy roaming of charging point operators
• Customer access to constantly growing charging network
and adding functionalities in E-Mobility tariffs for EMPs
• Payment through EMP, direct payment or in future
“Plug & Charge” per ISO15118

~27k

~369k

61% CAGR

Growing number of
ieMS charging
stations offer
revenue potential for
subscriptions(2)

87% CAGR
~15k

Fast growing
number of monthly
transactions offering
recurring revenue
potential(3)

~10k

~4k

Jun 17

~6k

Jun 18

Jun 19

Jun 20

Jun 21

~130k
~30k
Jun 17

~60k

Jun 18

Connected via
eMarketplace

~90k

+160%
~79k
~30k

Jun 19

Jun 20

Jun 21

Note(s): (1) FY 2020 pro-forma financials of the acquired ieMS business activities disregarding carved-out activities; (2) Number of charging points running on eOperate backend; (3) Grey column: Total
number of charging transactions by all charging points running on eOperate, Light blue column: Total number of charging transactions by all charging points running on eOperate offered in eMarketplace
Source(s): innogy eMobility Solutions
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Intro

Software

Technology

Clients

Rationale

Financials

State-of-the-art charging stations for seamless integration into product portfolio
Already 3rd generation of AC charging stations rolled out. Intelligently connected – with simple operation via
App, RFID charging card or Plug & Charge
Technology portfolio
eClick

ePole

ePole duo

eStation smart/
smart RFID

11kW/
22kW

11kW/
22kW

2x 11kW/
2x 22kW

touch

professional

smart

eBox

11kW/
22kW

Calibration law-conform charging stations
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Intro

Software

Technology

Clients

Rationale

Financials

Highlights of customer success stories

Deutsche Post DHL

MOVE

Daimler

Aldi Süd

Germany

Switzerland

Germany

Germany

▪ 120 bases with 2,200
charging points in Germany
▪ ieMS AC charging stations
with up to 11kW charging
overnight to utilize downtime
of the trucks
▪ ieMS supported entire
process from planning to
implementation

▪ MOVE offers access to
thousands of charging points
across Europe
▪ eOperate enables easy
handling of the user
administration for the RFID
key from MOVE
▪ The innogy API service
eConnect also ensures data
exchange between eOperate
the MOVE IT landscape

▪ Digital operation of large
charging network of more than
2,000 charging points at 22
locations
▪ Charging points are
maintained and managed by
eOperate

▪ 80 customer parking
spaces equipped with ieMS
charging stations
▪ Free of charge charging
during time of visit

▪ ieMS services enable real-time
monitoring, remote access and
load management
• Development of Plug & Charge
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Intro

Software

Technology

Clients

Rationale

Financials

Highlights of customer success stories (cont’d)

200 EVU partners

Goldbeck

duisport

Germany

Germany

Germany

▪ Around 200 EVUs form a
strong roaming network on
eMarketplace
▪ White-label products for own
customer solutions

▪ ieMS provides a combination
of hardware products as well
as corresponding software
solutions (eOperate)

Note(s): EVU = Energieversorgungsunternehmen (energy utility company)

▪ Goldbeck operates parking
garages and other facilities
and started to integrate
charging stations to
transform parking garages
to charging parks
▪ ieMS offers a full-service
from hardware to software
solutions and load
management

▪ Six charging points at the
harbor in Duisburg offering
ships at berth clean energy
▪ Using ieMS backend, the
electricity consumption of
each ship can be billed and
directly paid
▪ Intelligent load management
regulates energy demand
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Intro

Software

Technology

Clients

Rationale

Financials

Diversified revenue model deepens addressable market
Compleo with ieMS will benefit from increasing share of EV fleet and increased energy consumption and will
increase recurring revenue share

1.0

2.0

Technology-focused player in
a strongly growing industry

Full-service provider benefitting
with software solutions from
recurring transactions and
charging sessions

Vehicles
in Operation
Charging
transactions

30m EVs(3)
Charging
points
3m public
charging points(1)
Required public charging
points for the EU to
decarbonise road
transport in 2030

86 TWh energy
demand(2)

Ambition for the
European charging
infrastructure 2030

Estimated charging demand
from passenger vehicles in
Europe in 2030

Note(s): Electric vehicle (EV)
Source(s): (1) Transport & Environment: Recharge EU (2020); (2) BCG: Winning the Battle in the EV Charging Ecosystem (2021); (3) Reuters: EU to target 30 million electric cars by 2030 (2020)
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Intro

Software

Technology

Clients

Rationale

Financials

Compelling transaction rationale meeting all our acquisition criteria

Know-how from experts
and market positioning

✓ Large talent pool of
experienced EV specialists

✓ Scale and ability to expand
market share

✓ Scalable production
capacity

✓ Further geographic access
and client relationships

Creation of synergies

Infrastructure & Services

✓ Sales synergies (market &
customers)

✓ Sites (one future headquarter:
Compleo Campus)

✓ Purchasing power
✓ Optimisation in service
(maintenance contracts and
hotline)

✓ Expanding revenue streams
through software platform

✓ Established backend
software with vast amount of
microservices to fit all
relevant B2B use cases

✓ Administrative savings
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Intro

Software

Technology

Clients

Rationale

Financials

Substantial value creation potential through acquisition
Proven track record of integrating a complementary business (wallbe acquisition)

Vision to form Compleo 2.0 and
enhance full-service offering

Adding scale to
our offering

Strengthening of
backend software

Synergy & efficiency
improvements

Access to
additional revenues
& customer base

31

Intro

Software

Technology

Clients

Rationale

Financials

ieMS with recurring revenue model strongly positioned for sustainable growth

Today

Accelerate revenue
growth on the back of
market trends
• Well-positioned to continue
growth of installed
charging stations
• Total addressable market
offers significant
acceleration driven by
market trends and revenue
diversification

c. 37m(1)

=

Sustainable growth levers

Implementation of
efficiency measures

Additional revenues
& customers

Focus on
increased margins

• Intelligent
employment
measures
• Value-enhancing
optimisation
measures

• Expand
addressable
market with new
recurring revenue
angle
• Platform growth
across customers
and products

• Optimisation of
Opex and COGS
• Applying sustainable
pricing strategy

• Enhancement of
innovations

Increased shareholder value

Enhancing
scalability
Mid-term
objective

Software

• Combined R&D
capabilities

Software
Technology

Technology

Well-balanced revenue
streams with lower volatility
and higher visibility thanks to
SaaS and transaction-based
revenue streams

Today

Note(s): (1) In EURm, FY 2020 pro-forma revenue of the acquired ieMS business activities disregarding carved-out activities
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Intro

Software

Technology

Clients

Rationale

Financials

Attractive underlying business model will be levered by clear strategy of
already defined measures
Strong growth and platform investment at ieMS has led to significant losses in the past. Compleo targets to
meet profitability for ieMS in the medium term

Revenue development

Profitability development

Revenue
(in EUR)

Net income
(in EUR)

FY 2020 pro-forma
Mid-term objective

(55m)
c. 37m
Reasons for
underperformance
FY 2020 pro-forma

Mid-term objective

Potential growth profile

>20%

>30%

>70%

Technology: Benefit from overall
market growth with focus on eBox
eOperate: Increase attachment
rate for sold products and increase
installed base

eMarketplace: Hyper growth due
to expansion of TAM

• Muted margins (more than
50% of revenues are
intragroup revenues with
E.ON)
• Unrealised potential in
personnel expenses
• Intragroup cost allocations
within E.ON of >EUR 10m for
IT, HR & other departments
• Room for streamlined
processes without external
consultants and developers

Measures to improve
mid-term profitability
Reassessment
of customer and
product mix

Increase
personnel
efficiency
Internalise IT
development &
services

Focus on profitable growth in terms of clients &
products
Room for optimisation potential and efficiency
measures
Insourcing of developers for Technology &
Software

Creation of
synergies

Cost and revenue synergies, combined R&D,
optimise supply chain

Margin
expansion

Optimising Opex and COGS structure and
reduction of intragroup costs

Note(s): Financial figures shown refer to the FY 2020 pro-forma financials of the acquired ieMS business activities disregarding carved-out activities
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Intro

Software

Technology

Clients

Rationale

Financials

Clear pathway to achieve profitability in the mid-term

Pathway for sustainable profitability
1
Synergies
Revenue &
contribution
margin

Expenses

3

Mid-term
objective

2

Efficient
operations

Revenue

1. Enhancement of existing customer
relationships
2. Incremental software attachment rate in
hardware sold
3. eMarketplace rapid growths impact is
oriented by end-consumers utilization
rate (E-Mobility awareness) and
transactions frequency (EV penetration)

1. Optimisation of TSA charges
2. Reduction of excessive cost base and
internalization of external costs

2

(55m)(1)

3
1

Creation of
synergies

1. Joint R&D in segment Technology and
Software to reduce cost efforts and
enrich efficiency
2. Combined customer portfolio

FY 2020
pro-forma

Note(s): (1) In EUR, FY 2020 pro-forma net income of the acquired ieMS business activities disregarding carved-out activities
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Intro

Software

Technology

Clients

Rationale

Financials

Purchase price structure
Attractive and accretive transaction structure with a back-end loaded cash-outflow
Shares

in EURm

Issuance of 200,000 new Compleo shares at EUR 110/share

Cash

22.0

Cash purchase price for ieMS shares

Total
22.0

5.0

5.0

(12.0)

(12.0)

50.0

50.0

(50.0)

(50.0)

(7.0)

15.0

Dec-21
Estimated purchase price adjustments(1)
Increase of purchase price for loss compensation

H1-22

Loss compensation to ieMS by seller
Initial purchase price components

22.0

Mid-23

Expected earn-out 2022

8.0

Mid-24

Expected earn-out 2023

8.0

Earn-out components(2)

16.0

31.0

TOTAL PURCHASE PRICE (EQUITY VALUE)

Dec-21

Cash injection into ieMS by seller

16.0

(10.0)

ENTERPRISE VALUE
Note(s): Preliminary and estimated numbers. Final numbers will be based on agreements in SPA, final closing accounts and further adjustments; (1) Includes net debt, working capital
normalisations and further agreed adjustments; (2) Excluding interest accrued

(10.0)
21.0
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Intro

Software

Technology

Clients

Rationale

Financials

Flow of funds
Purchase price must be technically increased by EUR 50m pre-Closing. Repayment in H1 2022 after
finalisation of financial statements of ieMS FY 2021

1a

Dec-21: Cash payment of EUR 43m

1b

Dec-21: Issuance of 200,000 new Compleo shares

E.ON SE /
innogy SE
4 Mid-23/Mid-24: Earn-out payments of up to EUR 16m(1)

2

Dec-21: Cash injection of EUR 10m

3

H1-22: Expected loss compensation of EUR 50m

Note(s): Preliminary and estimated numbers. Final numbers will be based on agreements in SPA, final closing accounts and further adjustments; (1) Excluding interest accrued

36

Intro

Software

Technology

Clients

Rationale

Financials

Summary of transaction structure
All numbers are estimates and considered preliminary. Final numbers will be based on closing accounts as
of 31 December 2021 and further SPA provisions

Key terms

• Acquisition of 100% of shares in innogy eMobility Solutions GmbH, incl. UK subsidiary, innogy chargetech GmbH und a
50% share in the DKV-JV (Charge4Europe)(1)
• No closing conditions, transaction is only subject to financing of the purchase price

• Issuance of 200,000 new Compleo shares against contribution in kind. Agreed valuation of EUR 110 per share leading to EUR
22m contribution in kind (9-month lock-up period agreed)
• Additional cash contribution of EUR 5m at closing

Financing
structure

• Closing accounts mechanism with working capital clause and debt/ cash-free mechanism and further SPA provisions that will
lead to an estimated EUR 12m purchase price reduction
• Earn-out: Up to EUR 16m additional cash payments based on expected revenue share with E.ON 2022 and 2023
• Seller commits to fund ieMS with up to EUR 10m for further corporate expenses
• Technically, the purchase price will be increased by EUR 50m based on the profit and loss transfer agreement between ieMS
and the seller. Repayment through loss compensation in the expected amount of EUR 50m to ieMS will be received in H1 2022

Other
terms

• Existing DBO pension plan will be fully funded upon closing (EUR 19.8m)
• If purchase price will not be paid until end of December 2021, there will be no closing and Compleo has to pay a break-up fee
of EUR 1.5m

• Expected closing of transaction 31 December 2021/ 01 January 2022 and assumption of control starting January 2022
Path to
completion

• Post-merger integration in preparation, but start only in January 2022

• Carve-out from E.ON systems and processes

Note(s): Preliminary and estimated numbers. Final numbers will be based on agreements in SPA, final closing accounts and further adjustments; (1) Excluded from the agreement are both the
charge point operations and charging solutions business as well as innogy's U.S. subsidiaries
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Part 4
Financial results of Q3 / 9M 2021

Financial Profile - Sales
Continued high growth across most segments; strong order backlog for Q4 and beyond

Strong sales growth

Sales split
+56.8%

In EUR millions

In EUR millions

7,0

37,6
33,1

5,3

+67.0%

2,7
2,4

24,0

+ 174.5%
+ 42.7%
16,2

5,5

1,1

9,7

7,9

0,2

6,5
6,2

2,4

3,7
2,2
1,2

11,3

9,1

7,7

Q3 2021

9M 2020

7,1

18,2

2,2
2020A

Q1
2020

Q1
2021

Q2
2020

Q2
2021

Q3
2020

Q3
2021

9M
2020

9M
2021

Q3 2020
AC

DC

P&I

9M 2021

Service/Others

•

Strong sales growth (+56.8%) during 9M driven by the first time consolidation of Compleo‘s subsidiary Compleo Connect GmbH (formerly wallbe GmbH), which
continues to benefit from the mass market adoption of wallboxes for residential use cases
• On a like-for-like basis, the group‘s AC business grew by 101%, YoY clearly outgrowing current market expectations for EV infrastructure market

•

Growth in P&I was driven by large order with a leading German Automotive OEM; Service/Others business line benefitted from the first time consolidation of the
component business of Compleo Connect

•

Despite this strong growth we have noticed some challenges in reaching the full market potential from a) delay in subsidy approval for customers leading to
later order entries by our customers and unexpected changes in call-off behavior from some customers, b) slower ramp-up of Compleo SOLO market entry and
c) the well-known challenges from supply chain in electronic components

Source(s): Company information
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Financial Profile – Gross Profit
Gross margin lower due to extraordinary effects

Development of gross profit and gross profit margin
24.3%

22.9%

25.0%

26.8%

16.5%

26.8%

12.9%

26.8%

Comments
14.9%

∆ -12%

8,0

Gross Profit margin includes the following extraordinary effects
(combined: -640bps in 9M 2021):
Ramp-up costs:

•

6,4

5,6
∆ -40%

∆ -20%

∆ +51%
2,6

Q1
2020

Q1
2021

•

1,6

1,3

2020A

P&I business:

2,6

2,1

2,0

Q2
2020

Q2
2021

Q3
2020

Fixed step cost effect on personnel expenses from building
up capacity for future growth was still not fully absorbed
from sales growth in Q3 2021. This resulted in a „negative“
impact of approx. EUR 0.9m to gross profit in 9M 2021
(effect of 240bps in 9M 2021)

Q3
2021

9M
2020

9M
2021

Cost overrun in a client project discussed in H1 continues
to affect 9M-figures. Overall, w/o this specific contract,
gross margin in the P&I business alone would have
been approx. EUR 1m higher (effect of 260bps to gross
profit margin during 9M 2021)

Acquisition-related effects
• Non-cash PPA effects arising from the acquisition of Compleo Connect account for EUR 0.54m (effect of 140 bps to gross profit margin in 9M
2021)

Source(s): Company information
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Financial Profile – Operating Expenses
Significant investment into Compleo’s operations in preparation for future growth

Selling expenses (incl. % of sales)

R&D expenses (incl. % of sales)

Admin expenses (incl. % of sales)

In EUR millions

In EUR millions

In EUR millions

13.0%

15.4%

8.4%

14.0%

11.1%

14.0%

12.1%

10.4%

17.1%

8.4%

8.8%

15.8%

∆
+ 112%

∆
+ 26%

16.8%

20.8%

26.5%

12.8%

24.7%

6.5%

19.5%

∆
+ 404%

5,6

4,0
3,3
2,1

1,1

Q3 2020

0,6
Q2 2021

Q1 2021

1,1

Q2 2020

1,9

Q1 2020

1,2

Q3 2020

Q2 2020

Q1 2021

Q1 2020

2020A

Q3 2021

Q3 2020

Q2 2021

0,7

0,6

Q2 2021

1,4

1,1

0,7

Q2 2020

1,2

Q1 2021

Q1 2020

0,7

1,5

2020A

2,3

1,9

3,2

•

Accelerated ramp-up in FTE continued across departments in order to prepare for expected growth

•

Inclusion of Compleo Connect’s employees already had an impact on Q2 as Compleo Connect was consolidated as of 1 May 2021

•

Further step fixed cost increase in OpEx largely driven by build-up in headcount ( ca.+10% QoQ / +65% YoY)

•

Admin expenses in 9M 2021 include EUR 2.3m one-off effects from acquisition-related costs as well as from IT integration costs (new ERP-, CRM and risk
management systems)

Source(s): Company information; includes employees of Compleo Connect GmbH from Q3 2021

Q3 2021

3,8

2020A

11.9%

Q3 2021

11.3%
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Financial Profile – EBITDA
Investments in 2021 to prepare for future operational leverage

Adj. EBITDA

Comments on Q3 2021

In EUR millions

-8.1%

-2.9%

-18.7%

-4.1%

-17.6%

-3.4%

-0,4

-0,4

-0,8

-2,7

•

Adjusted EBITDA was EUR 2.5m lower than prior year
following the increased and accelerated level of
organisational investment and increase of staff across all
departments and functions

•

Adjustments for one-off costs of EUR 1.2m mainly related
to cost in relation to the acquisitions and the
ERP/CRM/Risk management system implementation
projects

-20.5%

-2,9

-4,9

in k EUR

FY
2020

EBITDA

-4,237

EBITDA margin
-7,7

2020A

H1 2020

H1 2021 Q3 2020 Q3 2021 9M 2020 9M 2021

9M
2021

-1,147 -10,057
-4.8%

-26.7%

Q3
2020

Q3
2021

-442 -4,004
-4.6%

-24.7%

One-off effects

-1,566

-336 -2,340

-44 -1,152

Adjusted EBITDA

-2,671

-811 -7,717

-398 -2,852

Adjusted EBITDA margin

Source(s): Company information

-12.8%

9M
2020

-8.1%

-3.4%

-20.5%

-4.1%

-17.6%
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Financial Profile – Cash Flow
Cash flow largely driven by investment in WC

Cash flow during 9M 2021

Comments on Q3 2021

In EUR millions

•
•
•

•

•
Net loss

Income Operating Other,
CF from CF from Total CF
tax
WC
operating Investing Financing 9M 2021
payables
CF

•

Net loss of –EUR 17.4m contains a reversal of deferred tax
assets of net EUR 4.3m
Increase in operational WC related to the continued rampup with a cash impact of –EUR 10.6m
Continued discipline in CapEx, despite the ramp-up and
strong sales growth (EUR 1.1m of tangible CapEx (PPE)
during 9M 2021)
Compleo Connect acquisition resulted in a net cash outflow
of less than EUR 4m:
• Cash purchase price of EUR 22.8m +
shareholder loan of EUR 8.6m
• Proceeds from capital increase, net of costs EUR 27.4m
The group has taken out a bank loan of EUR 5m during 9M
with an interest rate of 1.5% p.a.
Cash on 30.09.2021: EUR 10.4m

Re-statement of Q1 and Q2 figures
• In preparation to the Q3 financial results, we have identified implausibilities in the inventory cut-off between the first three quarters of the year.
These have been retrospectively adjusted in the unaudited accounts for Q1 and Q2 2021. The adjustments are cash-neutral
• In the appendix, we have included the restated, unaudited quarterly results

Source(s): Company information
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Part 5
Outlook

Acceleration of growth expected in 2021
Growth along multiple avenues, including strategic acquisitions

Key strategic growth pillars
Strategic goals
Strong growth
through
European
expansion

• Capture market demand in the growing E-Mobility sector
• Functionality advantage over competitors
• Growing with long-standing blue chip customers

2

Technology
leadership
through R&D

•
•
•
•

3

Production
capacity
expansion

• Increase capacity to meet growing demand
• Expansion of portfolio and cross-selling of products and services
• Leverage on Weidmüller production expertise (Compleo Connect
acquisition)

Strategic
acquisitions

• European roll-out and enter new geographic locations
• Acquire local teams for technology add on, sales, distribution and
services
• Further pursue a buy-and-build strategy

1

4

Source(s): Company information

Action points

AC and DC charging stations with HPC currently in development
Increase planning & installation as well as after-sales services
Strong in-house R&D capabilities in software and hardware
Benefit from Compleo Connect’s technology (e.g. backend, payment,
wallbox)
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Guidance for FY 2021
Continued strong growth momentum in FY 2021 and beyond

Revenue 2021E

EUR 56 – 61m

Adjusted EBITDA

High single digit negative million euro range

Outlook
• The EV charging market is expected to grow at a compound annual growth rate ("CAGR") of >30 % from 2019 to 2030 in
Germany and at a CAGR of > 26 % from 2019 to 2027 in Europe(1)
• Compleo Connect was consolidated from 1 May 2021
• The Compleo Group expects
• revenues for FY 2021 to be in the range between EUR 56m and EUR 61m and
• adjusted EBITDA(2) to be in the high single digit negative million euro range

Source(s): (1) Delta EE: Germany Chargepoint Forecast Report: 2020; Frost & Sullivan: Transformation of Electric Vehicle Charging Technologies, Forecast to 2027
Note(s): (2) EBITDA adjusted for one-offs
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Part 6
ESG

Our green business model
Compleo helps reduce greenhouse gas emissions

Road Traffic: Responsible for 12% of all CO2
emissions

Compleo Group: Providing the infrastructure for
E-Mobility

CO2 emissions
worldwide

50,000+
Number of charging points delivered
by Compleo since 2009

Source(s): Annual report 2020

48

ESG: Facts and figures
Selected spotlights from our operations

Environment

Social

Governance

Reduced energy intensity in 2020

Employee Statistics 2020

Key Elements

-38.5%

95%

Operating Council

Electricity consumption

Satisfied employees

for the concerns of our employees

-52.4%

19.6%

Code of Conduct

Gas consumption

Proportion of fixed-term contracts

Clear ethical principles for
employees, suppliers and partners

-37.8%

20.3%

GHG emissions

Proportion of women employees

Clear ESG Responsibility
COO Jens Stolze and

ESG Manager Lyonelsy Medina

Source(s): Annual report 2020
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Compleo and the SDGs
Focus areas within our business

The 17 UN Sustainable Development Goals (SDGs)

Our ESG strategy

Set-up

Incentivisation

Plans

Source(s): Annual report 2020

Our SDG focus areas

✓

SDG 7: Affordable and Clean Energy
Since 2020, we obtain 100% of our electricity from
renewable energy sources.

✓

SDG 9: Industry, Innovation and Infrastructure
With our charging stations for electric vehicles, we
provide the infrastructure for widespread E-Mobility.

✓

SDG 12: Responsible Consumption and Production
We want to fight climate change with our products and
also make our own production more sustainable.

✓

SDG 13: Climate Action
Widespread E-Mobility as advanced by Compleo helps
reduce road traffic CO2 emissions.

2 dedicated ESG managers

ESG-linked executive compensation

We are aiming to publish a
sustainability report in 2022
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Appendix

General EV charging use cases
Only use cases for passenger vehicles – further use cases for commercial vehicles (such as trucks and
buses) will bring along additional potential
Destination Charging

Opportunity Charging

Accessible to all,
24/7

11 – 50 kw
(AC and DC)

External billing

Slow - Medium

Public

Highway
Accessible to
respective
customers

11 – 50 kw
(AC and DC)

Accessible
to all, 24/7

External billing

Slow - Medium

External
billing

Accessible to
employees

11 – 22 kw
(AC)

External billing

Slow - Medium

Semi-Public

Office/ Work

Private/ Home

Source(s): Company information

100 –
300 kw
(DC)

Fast

Urban Charging Hub
Accessible to
home owner

3.7 – 11 kw (AC)

Accessible
to all, 24/7

Private billing

Slow

External
billing

100 –
300 kw
(DC)
Fast
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Compleo success story to continue with the acquisition of ieMS

Design & development of AC
charging station

Expanding international footprint

First company to deliver
calibration law conform AC
charging station

wallbe
acquisition

H2 2021

First provider of ad-hoc payment
with German debit card (Giro-e) for
AC charging stations

First company to get
certification for
calibration law
compliant DC charging
station

2021
IPO

Acquisition of ieMS

H1 2021
2020

Further market entrances

2019
2018

2009

2015
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Financial statements
Compleo Charging Solutions AG
Statement of comprehensive income for 9M 2020 and 2021 and Q1 – Q3 2021
in EURk

Revenues
Cost of sales
Gross profit
Other income

Q1 2021

Q2 2021

Q3 2021

9M 2021

9M 2020

7,850

13,529

16,224

37,603

23,986

(5,886)
1,964

(11,970)
1,559

(14,133)
2,091

(31,989)
5,614

(17,564)
6,422

63

196

100

359

131

Selling expense

(1,212)

(1,901)

(2,279)

(5,392)

(2,529)

Research and development expense

(1,374)

(1,173)

(1,931)

(4,478)

(2,814)

General and administrative expense

(2,093)
(2,652)

(3,272)
(4,591)

(3,155)
(5,174)

(8,520)
(12,417)

(2,889)
(1,679)

Earnings before interest and tax (EBIT)
Financial income

2

17

-

19

7

(75)

(69)

(57)

(201)

(138)

(2,725)

(4,643)

(5,231)

(12,599)

(1,810)

943

960

(6,676)

(4,773)

526

(1,782)

(3,683)

(11,907)

(17,372)

(1,284)

-

-

-

-

-

(1)
(1)

1
1

-

-

Basic

-0.52

-0.99

-3.17

-4.68

-0.51

Diluted

-0.52

-0.99

-3.17

-4.68

-0.51

Financial expense
Earnings before tax (EBT)
Income tax
Result of the period
Items that may be reclassified to profit or loss

Exchange differences on translation of foreign operations
Other comprehensive income, net of tax

-

Earnings per share

Source(s): Company information
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Financial statements
Compleo Charging Solutions AG
Statement of financial position at March 31, June 30, September 30, 2021 and December 31, 2020
Assets
in EURk

March 31, 2021

June 30, 2021

September 30, 2021

December 31, 2020

508

14.732

14.771

255

-

29.816

26.172

-

Property, plant and equipment

1.861

2.736

2.825

1.415

Right-of-use assets

2.672

3.321

3.211

1.458

NON-CURRENT ASSETS
Intangible assets
Goodwill

Other non-current financial assets
Other non-current assets
Deferred tax assets

23

24

24

23

257

251

244

264

4.826

6.090

16

3.882

10.147

56.970

47.263

7.297

Inventories

7.193

13.411

17.417

4.593

Trade accounts receivable

4.027

10.498

10.923

2.822

Contract assets

1.647

2.277

1.211

1.884

Other current financial assets

1.811

1.547

1.308

1.285

Total non-current assets
CURRENT ASSETS

Other current assets

1.527

4.789

5.953

494

Cash and cash equivalents

28.041

17.401

10.398

35.736

Total current assets

44.246

49.923

47.210

46.814

TOTAL ASSETS

54.393

106.893

94.473

54.111

Source(s): Company information
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Financial statements
Compleo Charging Solutions AG
Statement of financial position at March 31, June 30, September 30, 2021 and December 31, 2020

Equity and liabilities
in EURk

March 31, 2021

June 30, 2021

September 30, 2021

December 31, 2020

3,423

3,896

3,896

3,423

46,121

85,179

83,982

46,121

-

(1)

-

-

(8,143)

(11,827)

(23,729)

(6,361)

-

(5)

(9)

-

41,401

77,242

64,140

43,183

-

1,523

1,315

-

Financial liabilities - non-current

3,588

3,250

8,196

3,790

Lease liabilities - non-current

1,876

2,195

2,013

1,045

EQUITY
Subscribed capital
Capital reserves
Other comprehensive income
Retained earnings

Non-controlling interest
Total equity
NON-CURRENT LIABILITIES
Other provisions

Other non-current financial liabilities

15

12

9

18

-

1,343

1,803

-

5,479

8,323

13,336

4,853

Other provisions

363

1,457

1,537

231

Financial liabilities - current

459

827

1,291

259

Lease liabilities - current

906

1,275

1,349

447

Trade accounts payable

2,708

11,466

9,646

3,277

178

189

185

171

Deferred tax liabilities
Total non-current liabilities
CURRENT LIABILITIES

Contract liabilities
Other current financial liabilities
Other current liabilities

Total current liabilities
TOTAL EQUITY AND LIABILITIES

Source(s): Company information

240

385

75

255

2,659

5,729

2,914

1,435

7,513

21,328

16,997

6,075

54,393

106,893

94,473

54,111
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Financial statements
Compleo Charging Solutions AG
Statement of cash flows for Q1, H1, 9M 2021 and 9M 2020
in EURk
Result of the period
Amortisation of intangible assets
Depreciation of property, plant and equipment and right-of-use assets
Increase /(decrease) in other non-current provisions
Increase /(decrease) in other current provisions
Expenses for share-based payments
Other non-cash expenses /(income) items
(Increase) /decrease in inventories
(Increase) /decrease in trade receivables
(Increase) /decrease in other assets
Increase /(decrease) in trade payables
Increase /(decrease) in other liabilities
Net (gain) /loss on disposal of intangible assets
Interest expenses /(income)
Increase /(decrease) in income tax payables and deferred tax liabilities
Income tax (paid) /received
Net cash flows from operating activities
(Purchase) of intangible assets
(Purchase) of property, plant and equipment
Payments for investment in financial assets
Payment for acquisition of subsidiary, net of cash acquired
Payments for acquisition of shareholder loans
Interest received
Net cash flows used in investing activities
Proceeds from issue of shares
Transaction cost for the issue of shares
Proceeds from financial liabilities
Repayment of financial liabilities
Repayment of lease liabilities
Interest (paid)
Net cash flows from financing activities
Net increase in cash and cash equivalents
Cash and cash equivalents at the beginning of the period
Cash and cash equivalents at the end of the period

Source(s): Company information

Q1 2021
(1,782)
26
293
132
(2,600)
(1,205)
(763)
(569)
1,057
71
73
(944)
(6,211)
(350)
(535)
(552)
2
(1,435)
156
(2)
(128)
(75)
(49)
(7,695)
35,736
28,041

H1 2021
(5,465)
471
719
(138)
(23)
(727)
(3,724)
(3,996)
(2,342)
3,376
2,081
127
125
(2,207)
(11,723)
(1,485)
(874)
(22,813)
(8,539)
19
(33,692)
28,296
(622)
(58)
(392)
(144)
27,080
(18,335)
35,736
17,401

9M 2021
(17,372)
1,141
1,219
(346)
57
30
(726)
(7,730)
(4,421)
514
1,556
(1,051)
176
182
4,327
(22,444)
(2,243)
(1,125)
(22,814)
19
(26,163)
28,295
(911)
5,412
(8,598)
(728)
(201)
23,269
(25,338)
35,736
10,398

9M 2020
(1,284)
51
481
(117)
(1,544)
(2,247)
(524)
421
2,761
131
(722)
(2,593)
(92)
(501)
7
(586)
(402)
3,000
(1,660)
(283)
(138)
517
(2,662)
3,509
847
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Contact details

Management board:

Investor relations:

Georg Griesemann

Peter Gabriel

Sebastian Grabert, CFA

CEO

CFO

VP Capital Markets & Corporate Finance

E-Mail: Georg.Griesemann@compleo-cs.com

E-Mail: Peter.Gabriel@compleo-cs.com

Tel: +49 231 534 923 874
E-Mail: Sebastian.Grabert@compleo-cs.com
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